
This form is for the registration of two (2) people from one company for one-day access to the Exhibit Hall at the EDexpo 2017.This option is a one-
time-only, one-company-only registration available only to companies who have not participated with EDexpo in the last two (2) years.  Participation 
is defined as any activity where an EDexpo badge was generated:  exhibiting, attending, previous One-Day pass or guided tour. 
  
Please note: To respect the investment of time and money made by our exhibitors, Education Market Association (EDmarket) does not typically 
allow non-exhibiting  suppliers to attend the show at reduced investment. However, this one-day pass option has been created to afford companies 
that are new to EDexpo the opportunity to see the show and get a "feel" for it in order to decide if it fits into their marketing plan.  
  
The soliciting or selling of products or services (Suitcasing or Outboarding) during your visit is not allowed. Any person observed in violation of 
these policies will be evicted from the event.  Thank you for your cooperation.

VISITING SUPPLIER 
ONE-DAY PASS

Exhibits are located at the Westgate Resort & Casino Las Vegas, NV, 89109.

Wednesday, 3/15: 1:00 pm - 6:00 pm Thursday, 3/16: 10:0 am - 6:00 pm Friday, 3/17:  9 am - 12 am

EXHIBIT HOURS & LOCATION:

Please complete this form, including payment information, and fax to 301-495-3330 or click Email at the bottom of the form. Confirmation of your 
registration will be sent to you at the email address provided within 72 hours of receipt of completed form.

Contact Name #1:

Contact Name #2: Email Address:

Email Address:

Company:

Address:

City/State: Zip: Country:

COMPANY DESCRIPTION/PRODUCTS:

How did you hear about the EDspaces?

DAY ATTENDING: Wednesday, 3/15 Thursday, 3/16 Friday, 3/17(Please check one)

PAYMENT INFORMATION:
(Payment must accompany application)

DiscoverVisaAMEXCheck MasterCard#
Make check payable to EDmarket.

Card Number:

Cardholder's Name:

Expiration Date:

Signature:

Source Code: ONPDF

EDUCATION MARKET ASSOCIATION
8380 COLESVILLE ROAD ■ SUITE 250 ■ SILVER SPRING, MARYLAND 20910 USA ■ (301) 495-3330 ■ (800) 395-5550 ■ FAX (301) 495-7386 ■ WWW.EDMARKET.ORG

REGISTRATION: $500 for a maximum of two (2) people from your company

Phone: Website:

Total Amount Due: 



                                                                 
  

SUITCASING AND OUTBOARDING Information and Policy 
  
EDmarket strives to help all exhibitors have a successful show. As such we are implementing increased 
measures to protect exhibitors from “suitcasing/outboarding” at the show. This is EDmarket's Suitcasing/
Outboarding Policy. 
  
Statement of Intent 
In order to protect our valued exhibitors and the investment they have made in attending an EDmarket event, 
thereby supporting EDmarket's mission as the industry's trade association, our rules strictly prohibit 
solicitation, “suitcasing” or “outboarding” by attendees who transact business at the show or in show 
hotels and have NOT contracted for exhibit space. By suitcasing or outboarding the show, an attendee gains 
an unfair competitive advantage over show exhibitors that have invested money and other resources to exhibit.
  
What is Suitcasing and Outboarding? 
“Suitcasing” and “Outboarding” are unethical business practices in which non-exhibitors attempt to gain access 
to tradeshow attendees. “Suitcasing” refers to those non-exhibiting companies or persons who go to shows as 
an attendee but “work the aisles” from their suitcase (briefcase) and solicit business in the aisles or lobby area. 
“Outboarding” refers to non-exhibiting companies that set up exhibits at off-site locations -- hotel hospitality 
suites or restaurants -- and encourage show attendees to leave the show floor and spend time with them 
discussing their products. These practices skirt the support of the show participants, organizer and the 
industry. 
  
Examples may include but are not limited to: 

• A non-exhibitor sets up a hospitality room off the show floor and invites attendees to leave the 
show floor and visit their suite. 

• A non-exhibitor sends out alerts to potential customers that while they will not be exhibiting this 
year they will have personnel walking the show floor and will be offering a show special. (This would 
also involve trademark infringement.) 

• A non-exhibitor piggybacks on the activities of a third party such as another vendor or partner who 
is exhibiting. 

  
What are the consequences of Suitcasing or Outboarding at an EDmarket Event? 
Please note that any show attendee who is observed to be soliciting business in the aisles or other public 
spaces, or uninvited attendees in another company's booth, will be asked to leave the event immediately. 
Likewise, known commercial activity conducted from a hotel guest room or hospitality suite, a restaurant or 
any other public place in proximity to show by non-exhibiting companies, will be shut down, evicted and 
subject to possible financial repercussions. Those found to be involved with “suitcasing” or “outboarding” will 
no longer be welcome at EDmarket events. 
  
The Suitcasing Prevention Team 
EDmarket has created a Suitcasing Prevention Team that will be in place for the duration of the conference. 
The team will consist of EDmarket staff, event security, and the most important member of the team, 
participating exhibitors. 
  
  
  
 


This form is for the registration of two (2) people from one company for one-day access to the Exhibit Hall at the EDexpo 2017.This option is a one-time-only, one-company-only registration available only to companies who have not participated with EDexpo in the last two (2) years.  Participation is defined as any activity where an EDexpo badge was generated:  exhibiting, attending, previous One-Day pass or guided tour.
 
Please note: To respect the investment of time and money made by our exhibitors, Education Market Association (EDmarket) does not typically allow non-exhibiting  suppliers to attend the show at reduced investment. However, this one-day pass option has been created to afford companies that are new to EDexpo the opportunity to see the show and get a "feel" for it in order to decide if it fits into their marketing plan. 
 
The soliciting or selling of products or services (Suitcasing or Outboarding) during your visit is not allowed. Any person observed in violation of these policies will be evicted from the event.  Thank you for your cooperation.
VISITING SUPPLIER
ONE-DAY PASS
Exhibits are located at the Westgate Resort & Casino Las Vegas, NV, 89109.
Wednesday, 3/15: 1:00 pm - 6:00 pm         Thursday, 3/16: 10:0 am - 6:00 pm         Friday, 3/17:  9 am - 12 am
EXHIBIT HOURS & LOCATION:
Please complete this form, including payment information, and fax to 301-495-3330 or click Email at the bottom of the form. Confirmation of your registration will be sent to you at the email address provided within 72 hours of receipt of completed form.
COMPANY DESCRIPTION/PRODUCTS:
DAY ATTENDING:
(Please check one)
PAYMENT INFORMATION:
(Payment must accompany application)
Make check payable to EDmarket.
Source Code: ONPDF
EDUCATION MARKET ASSOCIATION
8380 COLESVILLE ROAD ■ SUITE 250 ■ SILVER SPRING, MARYLAND 20910 USA ■ (301) 495-3330 ■ (800) 395-5550 ■ FAX (301) 495-7386 ■ WWW.EDMARKET.ORG
REGISTRATION: $500 for a maximum of two (2) people from your company
Total Amount Due: 
                                                                
 
SUITCASING AND OUTBOARDING Information and Policy
 
EDmarket strives to help all exhibitors have a successful show. As such we are implementing increased measures to protect exhibitors from “suitcasing/outboarding” at the show. This is EDmarket's Suitcasing/Outboarding Policy.
 
Statement of Intent
In order to protect our valued exhibitors and the investment they have made in attending an EDmarket event, thereby supporting EDmarket's mission as the industry's trade association, our rules strictly prohibit solicitation, “suitcasing” or “outboarding” by attendees who transact business at the show or in show hotels and have NOT contracted for exhibit space. By suitcasing or outboarding the show, an attendee gains an unfair competitive advantage over show exhibitors that have invested money and other resources to exhibit.
 
What is Suitcasing and Outboarding?
“Suitcasing” and “Outboarding” are unethical business practices in which non-exhibitors attempt to gain access to tradeshow attendees. “Suitcasing” refers to those non-exhibiting companies or persons who go to shows as an attendee but “work the aisles” from their suitcase (briefcase) and solicit business in the aisles or lobby area. “Outboarding” refers to non-exhibiting companies that set up exhibits at off-site locations -- hotel hospitality suites or restaurants -- and encourage show attendees to leave the show floor and spend time with them discussing their products. These practices skirt the support of the show participants, organizer and the industry.
 
Examples may include but are not limited to:
·         A non-exhibitor sets up a hospitality room off the show floor and invites attendees to leave the show floor and visit their suite.
·         A non-exhibitor sends out alerts to potential customers that while they will not be exhibiting this year they will have personnel walking the show floor and will be offering a show special. (This would also involve trademark infringement.)
·         A non-exhibitor piggybacks on the activities of a third party such as another vendor or partner who is exhibiting.
 
What are the consequences of Suitcasing or Outboarding at an EDmarket Event?
Please note that any show attendee who is observed to be soliciting business in the aisles or other public spaces, or uninvited attendees in another company's booth, will be asked to leave the event immediately. Likewise, known commercial activity conducted from a hotel guest room or hospitality suite, a restaurant or any other public place in proximity to show by non-exhibiting companies, will be shut down, evicted and subject to possible financial repercussions. Those found to be involved with “suitcasing” or “outboarding” will no longer be welcome at EDmarket events.
 
The Suitcasing Prevention Team
EDmarket has created a Suitcasing Prevention Team that will be in place for the duration of the conference. The team will consist of EDmarket staff, event security, and the most important member of the team, participating exhibitors.
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